
O N E  P A G E R  –  M A R K E T I N G  &  C O M M U N I C A T I O N S

�W E R  S E I D  I H R  U N D  W O  K O M M T  I H R  H E R ? 
Who are you and where are you from?

hannovermesse.com#yte #hm19

�W E L C H E  S I N D  E U R E  Z I E L M Ä R K T E  B Z W .  Z I E L G R U P P E N ? 
Which are your target markets/groups? 

W A S  S I N D  E U R E  Z I E L E  A U F  D E R  H A N N O V E R  M E S S E ?  
What are your goals at HANNOVER MESSE?

�W A S  W A R  E U R E  G R Ö S S T E  H E R A U S F O R D E R U N G ? 
What was your biggest challenge?

�B I T T E  B E S C H R E I B T  K U R Z  E U E R  P R O D U K T  B Z W .  E U R E  L Ö S U N G  
Please briefly describe your product or solution
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	Textfeld 4: B2B Customers in the e-Mobility, Energy Storage & DC Microgrid Market
	Textfeld 2: Ambibox GmbH offers products (from modular components to complete systems) and development services for DC-based technologies. The company is specialized in the performance and information networking of energy components to energy systems using specially developed hardware (e.g. ambiBOX®) as well as software and cloud solutions (e.g. sidOS®).
	Textfeld 1: Ambibox GmbH, headquartered in Mainz, Germany, was founded in 2015 and has since then led numerous innovations to project references and won various prizes, such as the Rhineland-Palatinate State Prize in the business competition "KfW Award Gründen". Ambibox GmbH's vision is to make decentralised energy systems more economical. Ambibox realizes this by efficiently networking energy components to DC microgrids on the performance and information side.
	Textfeld 5: Establishing contact with potential customers, winning new customers, partner acquisition, increasing awareness, providing and maintaining information about innovations and market trends.
	Textfeld 3: Juggling of product & sales development + expenditure for the steady financing of our growth


